Velocity Marketing and Pricing

VELOCITY MARKETING and PRICING

The traditional approach to pricing residential property involves research of recently sold properties, homes currently on the market, plus a significant amount of interpretation of that information based on the agent’s experience and opinion.

The problem with that approach is this: if a piece of property closed last month, it went under contract weeks or months ago based upon data that was also weeks or months old.  Both the buyer and the market are different at the moment of the current Comparative Market Analysis than when the historical data was relevant.

Velocity Marketing allows us not only to provide the most accurate pricing data to a seller, it also gives an agent the ability to predict the market direction.  It allows us to provide the seller a choice of pricing depending on whether the goal is to sell today, in 30 days, in 60 days or more.  This system is governed by a formula that predicts the velocity at which property is appreciating and allows agents to provide their clients with a “snapshot” of current market values and validate upcoming fast or slow markets.

Velocity Marketing is the only marketing system that operates in the best interests of the client under market conditions that are realistic at the time decisions are being made.  It’s only available through a Quantum Trained agent.

