Coalition Partners Things to Do

Review and approve the program costs and standards

Review and sign the Partner-QuREOs contract

$_______ Deposit for CRM and Call Care Center costs

Order 

1. 1-800 number for sale signs (and Bank-Owned sign riders if not on the 1800 sign)

2. Sign riders: 
Bank Owned

3. Green-ovated level 1, 2 and 3

Identify agent candidates who meet the standards

Listing Agents Profile

Full time commitment to real estate.  No other jobs

More than two years active in real estate

Track record of 10 successful listings sold

Current MLS, Board, NAR member

Answers phone promptly

Carries a cell phone which is answered promptly

Checks email regularly or has push technology

Marketing/Buyers Agent Profile

Full time commitment to real estate.  No other jobs

Completed new agent training

Current MLS, board and NAR member

Answers phone promptly

Carries cell phone which is answered promptly

Checks email regularly or has push technology

Coordinate training sessions for Agent candidates


One full day for Listing Agents + online systems training


Two full days for A-level buyer-side agents


Three full days for B-level buyer-side agents


Per-Agent cost is $700 for both sides which includes the online material


(RELO/REO employees are not charged)

REO/RELO conference with our team to demonstrate admin aspects of program

Enter Agent data and rules into the QuREOs CRM System

