The Gifting Process

1.  Call- “Do you mind if I swing by and give you a gift?”


Set the appointment

2.  Give your testimony with the product

3.  Read the Label benefits and ask “if they know anyone who would like more energy,


mental clarity or reduced stress?”

4.  Play or call for Stephen’s 3 minute message 1-877-627-4716

5.  Business transition:  “If this works for you as it has for me and my friends do you know


other people who would like the results Stephen talked about?” yes


“Then I can show you how to make a substantial income by giving the gift of



Health.  Does that intrigue (interest) you at all?” yes
6.  “Great, I’m going to give you enough minis and information (Magalog,CD,etc) to last 


you until we get together to answer your questions and give you more information.”


(Set time for Team Event, 3-way, one-on-one)

7.  Confirm set time before leaving appointment.  “My word is good.  John/Sally Are you 

that way also?  Great I’ll see you there about 15 minutes early so I can introduce 

to …..”

Tips to increase success

· Confirming set time and having the prospect follow you or ride with you

· Be positive and show enthusiasm

· Always take Your Business with you—have gifts & tools

· Use your team to increase credibility

· Have business cards ordered from your back office

· Know the answer to: “What do you do?”

· Be prepared to give your 30-60 second product testimony

· Bring people to the information

· Set goals that inspire you & write them down
· Attend events whether you feel like it or not

· Become a Product of the Product

· Read the Metabolic Plan

· Have Fun!!

